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June 10, 11 and 12 2015
Boulder, Colorado
Presented by Karen Woodard
www.karenwoodard.com

The purpose of the 2.5 day gathering is to bring Club Managers and
Sales Directors together for the following 5 outcomes:

Increase the effectiveness of referral efforts and programs
Increase results and outcomes from your sales training sessions
Increase revenue with non dues revenue sold through the membership

staff
Increase retention of your sales staff
Increase retention of your Members

This session will be packed with content, purposeful networking, small

group discussion/activities and team building activities that you will be

able to implement with your staff at the club to achieve better results,
revenue and retention for 2015 and years to come.
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